The European Opportunity

GLOBAL CREDIT FUND
Income Through Direct Lending Opportunities

• Contributes nearly 1/3 of the
private sector GDP¹
• Would rank as the 9th largest
GDP in the world²
• Consists of nearly 150,000
companies³
• Employs almost 30% of the
Western European workforce³
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Why Western Europe is primed for direct
lending opportunities, and why we’re well
positioned to take advantage of it.
In 2008, annual business loan originations across Europe peaked at
approximately €165 billion¹ before falling off sharply during the Great
Recession. While the U.S. has experienced a significant recovery, Europe
is still 3-5 years behind.
In 2014, S&P Capital IQ estimated that European mid-size companies would
need as much as €2.8 trillion before the end of 2018 to refinance existing
loans and fund new economic activity.⁴ We believe that as the recovery
continues, Western European companies will seek to borrow more capital.
But more important for alternative lenders, demand should grow just as
new Basel III regulations restrict European bank lending. Basel III is
designed to lower risk exposure among Western European banks, and as with
Dodd-Frank in the U.S., that means traditional banks could be less able
to lend to middle-market companies. Alternative lenders already fund
more than a third of new European loan originations5 and that number
should grow significantly as Basel III takes full effect in 2019.
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An investment in Steadfast Alcentra Global Credit
Fund (the "Fund") involves a high degree of risk
and may be considered speculative. Investors are
advised to consider the investment objectives,
risks, charges and expenses of the Fund
carefully before investing. This information must
be accompanied or preceded by a prospectus.
The Fund’s prospectus contains additional
information about the Fund and the offering
described herein. Investors may obtain additional
information at SteadfastALLternatives.com or
by contacting Steadfast Capital Markets Group,
LLC at 18100 Von Karman Avenue, Suite 500,
Irvine, CA 92612 or by phone at (877) 567-7264.
Investors should read and carefully consider all
information found in the Fund’s prospectus and
other reports filed with the U.S. Securities and
Exchange Commission before investing.
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For more information, please call us at (877) 567-7264
or visit us at SteadfastALLternatives.com
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Alcentra – Taking the Challenge Out of
Middle Market Lending in Europe
When it comes to credit, Europe is a patchwork of legal jurisdictions, which makes lending
to businesses in multiple countries a significant challenge. Having a clear understanding of
local regulations and practices is critical to developing transactions that will be favorable
for both the borrower and the lender. That’s why it is crucial to have a direct lender like
BNY Alcentra Group Holdings, Inc. ("Alcentra Group") on the Steadfast Alcentra Global
Credit Fund team.

Alcentra Group
• Parent of the Fund's sub-adviser, Alcentra NY, LLC
• Investment team members have deep, local knowledge of, and experience in,
European markets including the United Kingdom, France, Germany, Benelux, and
Scandinavia
• Arranged more than 128 deals in Western Europe since 1998
• Completed approximately 1/5 of all the deals in the European market in 2015⁸
• Participated in 13 prior middle-market lending funds globally with
over 219 middle-market investments totaling $6 billion
• Manages $31.5 billion in sub-investment grade credit across 75 investment
vehicles and funds⁹
• Received Global Capital Awards 2016 “Best Institutional Investor in Senior Loans”¹⁰
• Received Creditflux 2015 “Best European Direct Lending Fund of the Year”11
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Global Capital Awards “Best Institutional Investor in Senior Loans”: Prior to 2014, this was referred to as the Euroweek “Best Non-Bank Investor” Award. This award was given on
the basis of votes taken from LBO loan arrangers, sponsors and other leveraged loan market participants. Not all clients participated in the survey. For this and other reasons, the
ratings presented should not be viewed as representative of the experience of other Alcentra clients and is no guarantee of future performance or success. Participants were not
compensated for their participation in the survey. Award received February 2005, 2006, 2007, 2008, 2009, 2011, 2012, 2013, 2015, 2016, 2017 all for prior year. Awarded to Alcentra
Ltd. Alcentra Ltd. did not win award in 2010 and 2014. A rating is not a recommendation to buy, sell, or hold securities. The rating may be subject to revision or withdrawal at any
time by the assigning rating organization.
Creditflux “Best European Direct Lending Fund of the Year” by Creditflux: These awards are voted upon by investors and given to managers with whom investors say they would
most like to invest. These awards were based on a survey of investors who attended the Creditflux CLO Symposium 2015. Not all clients participated in the survey. For this and other
reasons, the ratings presented should not be viewed as representative of the experience of other Alcentra clients and is no guarantee of future performance or success. Participants
were not compensated for their participation in the survey.

RISK FACTORS
An investment in Steadfast Alcentra Global Credit Fund is subject to, among others, the following risks:
• Potential investors may not have access to the money they invest for an indefinite period of time. Therefore, an investment in the Fund is not suitable
for investors that need access to the money they invest.
• The shares of the Fund are not listed on any securities exchange and the Fund may not seek to complete a liquidity event.
• The Fund is a newly organized, non-diversified, closed-end management investment company with no operating history, including no history
operating as a RIC.
• Shareholders will not have the opportunity to evaluate future Fund investments.
• Although the Fund has implemented a share repurchase program, it may be discontinued at any time and only a limited number of shares are eligible
for repurchase.
• The amount of distributions paid, if any, is uncertain. Any Fund distributions may, in whole or in part, be funded from offering proceeds or borrowings,
which may constitute a return of capital and reduce the amount of capital available to the Fund for investment. Any capital returned to shareholders
through distributions will be distributed after payment of fees and expenses.
• The Fund’s investments in various secured and unsecured, rated or unrated debt securities and instruments are subject to non-payment risk and are
speculative in nature.
• If the Fund invests in derivatives, such securities have risks, including the imperfect correlation between the value of such instruments and the
underlying assets of the Fund.
• Below investment grade instruments (commonly referred to as “high-yield” securities or “junk bonds”) are speculative and may be particularly
susceptible to economic downturns, which could cause losses.
• Investments in certain non-U.S. securities may involve factors not typically associated with investing in the United States or other developed countries.
• The adviser, the sub-adviser and certain of their affiliates may experience conflicts of interest in connection with management of the Fund including,
but not limited to allocation of the adviser’s and the sub-adviser’s time and resources between the Fund and other investment activities; compensation
payable by the Fund to the adviser and its affiliates; and competition with certain affiliates of the sub-adviser for investment opportunities.
• The Fund will pay fees to the adviser and its affiliates, including the dealer manager. These fees will not be negotiated at arm’s length and may be
higher than fees payable to unaffiliated third parties.
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